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Inland Mortgage Capital is eyeing a securitization exit 
strategy for its small-balance bridge loans, with its first CLO 
likely to hit the market by the end of next year.

The Oak Brook, Ill., unit of Inland Real Estate rolled out 
its bridge-lending platform late last year to focus on what it 
saw as an underserved niche: floating-rate loans of between 
$3 million and $12 million on transitional properties that 
need to be repositioned or leased up before qualifying for 
long-term, fixed-rate financing.

The firm set out with a target of $100 million of origina-
tions in its first year, and is on track to meet that goal, said 
Inland Mortgage president Art Rendak. “Our deal flow is 
good, our portfolio is growing, and we think we’ll be in good 
shape for a CLO-style deal sometime next year,” he said. A 
CLO would typically be backed by at least $150 million of 
loans.

Rendak also said Inland might eventually set up a fund to 
raise additional capital, but at the moment it relies on a line 
of credit from a bank with which it has a longstanding rela-
tionship. “We can fund our operation organically right now, 
and have access to plenty of capital,” he said.

Dan Schmitz, vice president of originations, said that most 
of the firm’s loans were for $10 million or less. “The response 
has been great at that level,” he said, “and there is less compe-
tition from the big bridge-lending shops in that range.”

In many cases, the borrowers have been property owners 
facing maturity of loans they lined up from commercial MBS 
shops toward the end of the last cycle. Some are overlever-

aged and unable to qualify for new conduit loans, prompting 
them to seek short-term financing. 
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Mark Melchione departed this week from his position as a group manager with M&T Bank in New York. He oversaw a team that writes balance-sheet mort-gages, primarily for New York-based clients. � e buzz is that Melchione may be joining another lender in the com-ing weeks. He started at M&T in March 2013, a� er a few years at a private invest-ment shop. Before that, he spent 12 years at Wachovia and Wells Fargo, leaving in 2010.

Seasoned originator David Traina has joined CIBC as an executive director in Newport Beach, Calif., as the bank expands its West Coast lending operation. He started about two weeks ago, reporting to managing director Barry Schumacher. Traina most recently worked at Sabal Financial, a Newport Beach shop that specializes in distressed 

Wells Seen Funding StuyTown Via Agency DebtWells Fargo has the inside track to lead the � nancing package for a Blackstone 
partnership’s pending $5.3 billion acquisition of the Stuyvesant Town and Peter Coo-
per Village apartment complexes in Manhattan — almost certainly via agency debt.

Blackstone and its partner, Ivanhoe Cambridge of Montreal, are putting up equity 
for half of the purchase price. Factoring in a $144 million loan that the City of New 

York is providing through an a� ordable-housing agency, the duo needs roughly $2.5 
billion of additional debt to complete the low-leverage acquisition.

One well-placed source said that Blackstone is working through Wells to arrange 
the � nancing. “Wells is in the driver’s seat,” he said.� e details haven’t been worked out, and the partnership is evaluating options in 
both the private-sector and agency-debt markets. � e selection of Wells — which 
lends in both markets — would leave the two alternatives open.

But a source close to the matter said that Blackstone is “hopeful” it can line up
See AGENCY on Page 15Blackstone Taps Citi to Finance BioMed DealBlackstone has selected Citigroup to lead a large debt package for its pending $8 

billion takeover of BioMed Realty.� e buzz is that the � nancing could be as large as $3 billion, with both � xed- and 
� oating-rate components. A big portion is expected to be structured as commercial 
MBS.

Blackstone is being advised on the merger by Citi, Wells Fargo’s Eastdil Secured 
unit, J.P. Morgan and Bank of America, but multiple sources said that Citi was the 
only advisor that will participate in the debt � nancing. Blackstone is adding a sec-
ond lender, with Goldman Sachs seen as a leading candidate, according to market 
pros.

BioMed controls 18.8 million square feet of o�  ce and lab properties leased 
to life-science companies. As of June 30, the San Diego REIT had $2.9 billion of 
debt outstanding — $1.3 billion of � xed-rate unsecured bonds rated Baa2/BBB bySee BLACKSTONE on Page 153rd Loan Sought on Fontainebleau in 4 YearsFor lenders, the Fontainebleau Hotel in Miami Beach is the gi�  that keeps on 

giving.
Owner Turnberry Associates is seeking a $1 billion � oating-rate mortgage — 

what would be the third giant loan on the luxury property in just four years.
� e Aventura, Fla., company, led by members of the Soffer family, is shopping 

the lending assignment primarily to balance-sheet lenders via Eastdil Secured. 
� e � rm is seeking a � ve-year term, including extension options. While it’s rela-
tively early in the process, there’s talk that one bank is close to sewing up the lead 
position.

� e 1,594-unit landmark, which sits on a 15-acre oceanfront site, has seen its net 
operating income and value soar over the past several years. � e resort, known well 
to commercial MBS pros as the site of the CRE Finance Council’s January conference 
for the past two years, was built in 1954 and underwent a roughly $750 million
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